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Disclaimer and cautionary statement

The information contained in this presentationis not for use within any
country or jurisdiction or by any persons where such use would constitute a
violation of law. If this applies to you, you are not authorized to access or
use any such information.

This presentation may contain “forward-looking statements” that are
based on our current expectations, assumptions, estimates and projections
about us and our industry. Forward-looking statements include, without
limitation, any statement that may predict, forecast, indicate or imply
future results, performance or achievements, and may contain the words
“may”, "will”, “should”, “continue”, “believe”, "anticipate”, “expect”,
"estimate”, “intend”, “project”, “plan”, “will likely continue”, “will likely
result”, or words or phrases with similar meaning. Undue reliance should not
be placed on such statements because, by their nature, forward-looking
statementsinvolve risks and uncertainties, including, without limitation,
economic, competitive, governmental and technological factors outside of
the control of SIG Group AG (“SIG”, the “Company” or the "Group”), that
may cause SIG's business, strategy or actual results to differ materially
from the forward-looking statements (or from past results).

For any factors that could cause actual results to differ materially from the
forward-looking statements contained in this presentation, please see our
offering circular for the issue of notes in June 2020. Nothing contained in
this presentation is or should be relied upon as a promise or representation
as to the future. It is up to the recipient of the presentation to make its own
assessment as to the validity of such forward-looking statements and
assumptions. The information contained in the presentation does not
purport to be comprehensive. SIG undertakes no obligation to publicly
update or revise any information contained herein or forward-looking
statements, whether to reflect new information, future events or
circumstances or otherwise. It should further be noted that past
performance is not a guide to future performance. Persons requiring
advice should consult anindependent adviser.

While we are making great efforts to include accurate and up-to-date
information, we make no representations or warranties, expressed or
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implied, and no reliance may be placed by any person as to the accuracy
and completeness of the information provided in this presentation and we
disclaim any liability for the use of it.

Neither SIG nor any of its directors, officers, employees, agents, affiliates
or advisersis under an obligation to update, correct or keep current the
information contained in this presentation to which it relates or to provide
the recipient of it with access to any additionalinformation that may arise
in connection with it and any opinions expressed in this presentation are
subject to change.

The presentation may not be reproduced, published or transmitted, in
whole or in part, directly or indirectly, to any person (whether within or
outside such person’s organization or firm) other thanits intended
recipients.

The attached information is not an offer to sell or a solicitation of an offer
to purchase any security in the United States or elsewhere and shall not
constitute an offer, solicitation or sale any securities of SIG in any state or
jurisdiction in which, or to any person to whom such an offer, solicitation or
sale would be unlawful nor shallit or any part of it form the basis of, or be
relied on in connection with, any contract or investment decision. No
securities may be offered or sold within the United States or to U.S. persons
absent registration or an applicable exemption from registration
requirements. Any public offering of securities to be made in the United
States will be made by means of a prospectus that may be obtained from
any issuer of such securities and that will contain detailed information
about us. Any failure to comply with the restrictions set out in this
paragraph may constitute a violation of the securities laws of any such
jurisdiction.

This presentation is not an offer to sell or a solicitation of offers to
purchase or subscribe for securities. This document is not a prospectus
within the meaning o the Swiss Financial Services Act nor a prospectus
under any other applicable law.

In this presentation, we utilize certain alternative performance measures,
including but not limited to EBITDA, adjusted EBITDA, adjusted EBITDA
margin, net capex, adjusted net income, free cash flow and net leverage
ratio that in each case are not defined in International Financial Reporting
Standards (“IFRS”).

These alternative non-IFRS measures are presented as we believe that they
and similar measures are widely used in the markets in which we operate as
ameans of evaluating a company’s operating performance and financing
structure. Our definition of and method of calculating the measures stated
above may not be comparable to other similarly titled measures of other
companies and are not measurements under IFRS, as issued by the IASB or
other generally accepted accounting principles, are not measures of
financial condition, liquidity or profitability and should not be considered as
an alternative to profit from operations for the period or operating cash
flows determinedin accordance with IFRS, nor should they be considered
as substitutes for the information contained in our consolidated financial
statements. You are cautioned not to place undue reliance on any
alternative performance measures and ratios not definedin IFRS included
in this presentation.

Alternative performance measures

For additional information about the alternative performance measures
used by management, including reconciliations to measures defined in
IFRS, please refer to this link:

https://www.sig.biz/investors/en/performance/definitions

Some financial informationin this presentation has been rounded and, as a
result, the figures shown as totals in this presentation may vary slightly
from the exact arithmetic aggregation of the figures that precede them.
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SIG is aleader
In aseptic and sustainable

packaging systems for liquid food
and beverages



Expanding SIG’s proprietary aseptic platform across
packaging substrates....

. Cross-substrate
Aseptic carton
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Spouted pouch

Bag-in-box

@ June 2025 | ZKB equity conference 4



..with leading market positions

Spouted pouch:

#2
Global

Dairy & yogurt drinks,
fruit purees, baby food, sauces

50ml - 500ml+ packs

Carton
Aseptic Chilled

#2 #1
Global ' S

Bag-in-box

Fruit juices, non-carbonated soft drinks, liquid

- - LS Food service, smart dispensing in dairy,
dairy and plant-based alternatives, liquid food water, beverage concentprates, gvine, qu{uid
food, tomato products
65ml - 2 L packs

2L - 1,300L packs

@ 1Represents spouted pouch systems

Revenue by geography
2024

Europe
M Amerias
Asia
B IMEA

Revenue by substrate
2024

I Carton
Bag-in-box &
spouted pouch
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Bringing the benefits
of aseptic to
customers and

* consumers




‘Chess-board’ of available channels - grow the core and
unlock adjacencies

Insights from
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Online D2C

eRetall
Hypermarkets
Supermarkets
Discounters

Cash & Carry
Traditional trade
Convenience stores
Petrol stations
Night shops
Vending machines
Kiosks (press, tobacco..)
Bakeries
Sandwicheries
Theatres

Event arenas
Gaming arcades
Cinemas

Other temporary events
QSR/fast food
Restaurant

Food pubs
Café/Bars

Night bar/clubs
Sports clubs/fitness

Other
Theme parks

GroceryCo @ @ @ © 000000

é’@% 000000000000 00000000 000000000000 0GOOeOO

EUROPEAN PARTNERS

Low coverage ‘ Limited coverage . High coverage

@ June 2025 | ZKB equity conference

7



( Confidential )

Aseptic technology unlocks distribution and food loss
challenges especially in emerging markets

Cold-chain capacity m?® Food-loss rates ( %)

per urban resident) Cold-Chain Capacity vs. Food-loss Rate by Country

0.30 |- = _Cold-chain capacity (m?3 per resident) BN Food-loss rate (%) - 40

o
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14%

-10 of globally

0.10f

Capacity (m? per urban resident)

0.05} produced food is
w3 lost each year
0.00 0 before it reaches
the retailer or
consumer
Developed markets Emerging markets
(established cold chain) (no cold chain infrastructure)

@ Source: FAO, United Nations June 2025 | ZKB equity conference 8



Aseptic technology protects sensitive nutrients,
preserves natural taste without comprising on quality

Color retention - Mango sample

92% 93%

Vitamin A Antioxidant
retention retention

903% 86%

Vitamin C Anthocyanin
retention retention
Retort Fresh Aseptic
ﬁ
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Driving aseptic spouted pouch growth

Baby food: Conversion from retorted
baby food to aseptic spouted pouches

+ Baby food historically strong in glass (retort) -
industry is facing pushback due to low
nutritional value of baby food today

 Driven by better nutrient retention, reduced
sugar levels

+ Sustainability
« TCO/TFC

[- Safety & quality
 Shelf-life & distribution

o

@ 0 Customer relevance

o

Yogurt: Improved food safety and
quality for squeezable yogurt category

Aseptic technology ensuring highest quality
and safety without refrigeration

Lower sugar content, driving growth in
snacking categories

Today: must be consumed within 6 hours if
not refrigerated
Tomorrow: No time constrain - no food loss

+ Sustainability @
- TCO/TFC =
"« Safety & quality ‘\

+ Shelf-life & distribution @)

\ \ Differentiating factor

Medical liquid food

* Moving from tear-pouches to pre-mixed liquid
food; able to reformulate & improve product
quality & nutritional levels

* Improved levels of food safety

 Sustainability
« TCO/TFC

[ - Safety & quality
 Shelf-life & distribution

C0<G
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...and aseptic bag-in-box growth

TCO and shelf-life advantages of aseptic bag-in-box

Ice cream mix: professionalization/
standardization of foodservice outlets

« Increasing quality and standardization needs - handling/hygienic
challenges with low-skilled personnel

+ Challenge to bring down cost while expanding rapidly / product
availability with lowest lost rates are key

Aseptic

Chilled

+ Sustainability

3
- TCO/TFC O
» Safety & quality

Jd

* Shelf-life & distribution

@ O Customer relevance

‘, \ Differentiating factor

Foodservice: dairy base for shakes

+ Simplified in-store handling and improved safety with a fully
shelf-stable solution that requires no refrigeration

« Enhanced supply-chain efficiency using SIG aseptic bags,
delivering longer shelf life, zero spoilage, and a marked
reduction in food waste

» Stronger value proposition for customer versus non-aseptic
systems, offering competitive pricing and overall cost savings

Chilled . Aseptic
 Sustainability @

- TCO/TFC O
+ Safety & quality

- Shelf-life & distribution )
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Bag-in-box and spouted pouch: solid progress with
synergy wins

. Equipment and
Synergy wins . :
ynergy recurring packaging sales
# fillers €M

I Equipment one-off
Equipment recurring?®

N I::gtljﬁ?rl]g% materials

O mmm u
S ]

. .

Il Carton
2023 20241 Total

Total Total

@ lincludes signed contracts and projects with a signed LOI with contract signature imminent June 2025 | ZKB equity conference 12
2 Projected future packaging revenue expected to be realized in 2nd full year after deployment

3Recurring equipment revenue as part of leasing contract ~€8 million



Bag-in-box and spouted pouch portfolio transforming to
an aseptic systems solutions

Composition of revenue synergies vs. status at acquisition

Revenue composition Revenue composition of
at acquisition synergy projects

Synergy wins

[% split] [% revenue]
By geography Bl Americas 0% Higher emerging
= E“ro"’? _— ° ﬁ market share in
merging Markets synergy deals
All synergy deals
% By sales structure o5% Ml Transactional ; yt gg
System solution 100% ﬁ SULICTLIFed as

By filling technology st%

@ 1 A systems solution includes equipment, packaging material and technical services and drives recurring packaging revenue

systems solutions?

Increasing share

Aseptic of aseptic
B Non-aseptic 75% technology in

synergy deals
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Aseptic carton continues to deliver added value on

multiple dimensions

School milk US:
Conversion from fresh to aseptic

« Consolidation of the market =
increased distribution distances

» Major challenges of food waste due
to short shelf-life and needed
refrigeration in distr. & schools
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 Sustainability
- TCO/TFC
+ Safety & quality
+ shelf-life & distribution

ocoe

@ O Customer relevance

\ \ Differentiating factor

Sweetened condensed milk LATAM:
Conversion from can to carton

» Strong growth =2 investment & demand
for lowest TCO

+ Flexibility (carton with more category
options, e.g. SCM + milk @ 1 filler)

» Consumer convenience and quality

 Sustainability

®
-+ TCO/TFC
+ Safety & quality

®

» Shelf-life & distribution

Functional drinks & Medical Liquid
Food AP: innovation launches in BC

* Need for 100% food safety &
high/premium pack quality

» Minimizing risk of contamination

» High value of products 2 avoiding any
form of food loss

Sustainability

TCO/TFC

9
D
Safety & quality C‘i}

L]

» Shelf-life & distribution
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In China, our volume flexibility is driving growth

Customer: Yili

Utilizing SIG's technology flexibility, Yili has launched
Chew Lemon - a yogurt drink in different volume sizes for
different channels to market

Online channel
220g110/set

Offline channel
240g*10/set

@ 1JD.com, the 2™ biggest online shopping platform in China

Customer: Mengniu

Mengniu has unlocked 5 tailor-made products on JD.com?
‘211 promotion’ via SIG’s flexibility in volume
differentiation

On the right: SIG underfills a traditional 220ml product
On the left: SIG overfills a traditional 200ml product

Creating more customized-products for the brand in

different channels

ERR overfilled
‘-;JJ' /z:“

Mengniu X JD.com ‘211 promotion’
products in 211ml to synergy the campaign theme
Available at JD.com ‘211 only
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2025 Q1 financial
performance




Q1 2025 business summary

Solid start to the year amid evolving global trade uncertainties

% L’,’;% a‘?Wah.
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Resilient revenue growth

3.2% revenue growth at constant
currency and constant resin

Good growth in aseptic carton, China
remains subdued

Bag-in-box operational
improvements supported growth in
North America

Strong filler placements expected

ol @
.

Limited tariff impact expected due
to regional operating structure

* “In the region for the region” supply

network

» Recently announced tariffs,

including tariffs currently paused,
expected to have a mid to high single
€ million impactin 2025

S&P Global MooDY’s
BBB- Baa3
Stable Stable

Successful refinancing

+ SIG now fullinvestment grade after

upgrade by Moody’s

Placed a five year €625 million
Eurobond with an annual coupon of
3.75%

» All 2025 debt refinancing completed

in March. Next debt maturity in June
2027
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Q1 2025 financial summary

Resilient revenue growth and margin improvement

Revenue Adjusted

€ 746 million EBITDA
% € 166M

+3.8%

constant currency (Q1 2024: €155 million)
%

+3.2%

at constant currency and AdJUSted

constant resin EBITDA margin
% 22.3%

+3.4% 0

reported (Q1 2024 :21.5%)

@ INew SIG CAPEX definition, including lease liabilities, has been applied to the prior year

Adjusted
netincome

€ 44M

(Q1 2024 : €40 million)

Net CAPEX?
incl. lease payments

€ S5OM

(Q1 2024 : €78 million)

Free
cashflow

€ (90)M

(Q1 2024 :€(101) million)

Net leverage

2.7 X

(Q1 2024 : 2.9 times)

June 20281 2820 GURFErbreaults
18



Financial guidance

2025: expect similar market environment as 2024; Mid term guidance: confirmed

2025 guidance Mid term guidance
Revenue growth U half . i
(constant currency 4—6% OTPPaenrgea Guidance

and constant resin)

subject to input
cost and forex

Above 27% volatility

Adjusted EBITDA
margin

Adjusted effective
tax rate

26-28%

Net CAPEX incl.

leases
(% revenue)

7-9%

Dividend payout ratio
(of adjusted net income)

50-60%

Net leverage

Towards 2X

@ June 2025 | ZKB equity conference 19
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for better
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