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VAT team presenting today

Urs Gantner
CEO

Joined VAT in 2004, formed the
Semiconductor BU in 2015 and joined
the GEC in 2022

Previously R&D engineer at Hamilton
Medical and Scientist at PSI/ETH
Holds a Master of Science in
mechanical engineering ETH

Christopher Wickli

Head of Investor Relations
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Joined VAT June 2023

17 years in financial industry and

investment banking

Equity capital markets at Citi and
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Chip manufacturing today VAT

Structure in
cutthrough.
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Individual transistors
in nanometer size
- next to each other.
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The individual computer chips on a semiconductor wafer.
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Vacuum is essential for leading-edge chip production VAT

Challenges for the chip industry... ..mean OEMs have to rely on VAT

New manufacturing technology
* Introduction of ALD, GAA, EUV
* Purity at atomic level

Vacuum valves are essential to modern chip manufacturing
* To maintain required conditions

* Total cost of ownership

* High customisation

* Technology leader with 60 years experience

¢ ~1-2% of COGS of a manufacturing tool

Complexity in manufacturing vs. yield
* Increase in process steps
* Capital intensity

Increased capital requirements

* State-of-the-art production
machines significant cost

* Everincreasing larger capex asks,
pressure to maintain yields
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Vacuum valves are our core product VAT

VAT offers both highly tailored valves as well as standard products

Based on three core valve types (transfer, control &
isolation) our product portfolio comprises over 140
valve series with more than 8,000 customized
products and 2,500 standard products.

= VAT’s product line includes:

= Gate valves and pendulum valves

= Control valves

® Transfer valves and doors

= Angle valves and diaphragm valves

= Customized products for high purity and industrial
applications

= Flange connections & bellows
= Customized multi-valve modules
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VAT's role in the semi value chain

VAT is a critical subsystem supplier and the global leader in vacuum valves

——————

Companies

(selected)

Consumer
Demand

Key Drivers

Disposable income
Interest rates
PC renewal cycle, consumer preferences

VAT

Technology value-add

Product renewal cycles
Pricing
Energy consumption / cloud growth

Smaller devices with less energy

consumption
More computing power

Capex
Yields and throughput
Wafer starts

Smaller node sizes
Chip designs
Stable chip ASP

WFE
R&D and available production capacity
Supply chain

Smaller node sizes
New production methods
Increase yields

e e e e e e e e -

R&D and available capacity
Technology

Enable tech advances of OEMs
Maintain / lower TCO
Knowhow in subsystems

’
Electronics . W
Manufacturers - ARISTA
Lenovo
IDM / intel
. AMicron
Chipmakers (infineon
OEMs / Tool
Makers
Critical
Subsystems
Materials ShinEtsu
Suppliers (sittronic __
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R&D
Technology

Lower cost of base materials
Create new materials
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VAT in a nutshell

VAT

USD 1trn semi market driving growth, expanding share-of-wallet, backed-up by technology
leadership - resulting in outstanding financial performance.

[VAT Growth Drivers

Secular growth of our "data society"

Demand for leading-edge logic and memory
chips with increasing vacuum intensity

Continued demand and optimisation for
ICAPS

Non-semi applications, e.g. energy transition,
healthcare, science

[VAT Business Model

Financial Guidance
as per CMD 2022

60-year focus on vacuum valves
and adjacencies

Core competencies:
* Engineering & design
* Purity & cleaning
* Material knowhow
End-to-end customer focus

Service offering on installed base
of 1.7m+ valves

Flexible business model to
manage cyclicality
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Sales Growth
Low-double digit 2023 — 2027
Expand market share of 70%+

EBITDA margin
Margin corridor 32% - 37%
Manage through cycle

Capex
4 — 5% of sales through cycle
CHF200m+ in Malaysia, Inno Ct, ...

R&D
5 - 6% of sales through cycle
R&D mainly related to semi

M



Leadership position built on focus and technolgy VAT

VAT is the undisputed vacuum valves market leader - strong market position built on years of
customer intimacy and superior product design

Market share Semi & related®

2015 ®m2016 ®m2017 2018 ®m2019 m2020 m2021 E2022 m2023

~70%

~7%

VAT 2mks VTEX wrzsct CKD ULVAC H@ Z SNC. Htc Others

Techinsights February 2024
(1 Semi & related includes Semiconductors, Displays, Solar, LED Lighting, Hard Disk Drive
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Orders and sales through the cycle VAT

Order momentum rebounded since Q12023 with book-to-bill remaining above 1.0x since Q3 2023

(in CHF million)
500 1.8x
450 1.6x
00 14x
350
1.2x
300
1.0x
250
0.8x
200
150 0.6x | Order intake -
- - — -- trough 2019
100 0.4x level
50 0.2x
0 0.0x
Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 QI Q2 Q3 Q4 Q1 Q2 Q3
2018 2018 2018 2018 2019 2019 2019 2019 2020 2020 2020 2020 2021 2021 2021 2021 2022 2022 2022 2022 2023 2023 2023 2023 2024 2024 2024
I Order intake E Net sales e Book to bill
* Improvement in order flow off the trough 2023 levels, with continuous sequential order recovery observed
* Book-to-bill remains above 1.0x since Q3 2023; Q2 2024 impacted by planned ERP pre-build
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Further growth in WFE ahead

WFE estimates show a narrower width for 2024, expected to grow slightly, while there is a strong

consensus that 2025 will be a stronger year.

12%

139 —436— 138

120

—og — 106 —%66— 108

2023 2024 2025 2026 2027
mm WFE Consensus  —@—Growth YoY %

Source: Techinsights September 2024, Yole September 2024, SEMl.org June 2024; Barclays, BofA, DB, GS, Jefferies, JPM, MS, TD Cowen, UBS
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Significant growth expected for semiconductors in 2025 VAT

~100 fabs are coming online in the next 2 to 3 years - to achieve USD 1 trillion semi market by 2030

Americas: 18 fabs 80%
leading edge

Fab status:

79 - in progress

22 - in operation

14 - equipping

43 - under construction
24 — planned

Source: Semi.org (March 2024)

November 2024

240
(G =
¢ EMEA: 11 fabs o ‘
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e | w by 80% leading edge
» '(.. e B
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R&D remains VAT’s differentiator VAT

VAT’s focus and leadership on vacuum technology demonstrated by our spec-win rate

H1 2024 spec-wins continue at high level

H12023 H12024

* Spec-wins have increased 17% y-o-y vs. H1 2023
* 2/3rds of all spec-wins in semi applications including adjacencies; 10% in ADV
* R&D focus on process resistance, purity and pressure control
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EBITDA margin VAT

EBITDA margin below bottom end of margin band; operating leverage yet to kick-in

Net sales (in CHF million)

700 40%
600
EBITDA
35% | margin band
500 (32-37%)
400
I B I e A B B B N EE B e
Trough to trough: +4.1ppt

vl B N VA BN R I R e Ml I = e e e
100

0 20%

H12018 H22018 H12019 H22019 H12020 H22020 H12021 H2 2021 H12022 H22022 H12023 H22023 H12024

I Net Sales I EBITDA e FB|ITDA-Margin

* EBITDA margin remains at the bottom end of the communicated EBITDA margin band as FX and ramp costs continue to weigh
* Continued improvement of EBITDA expected due to operating leverage
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Cyclical industry - flexible operating model

VAT

Proven downside protocols enabled VAT to reach margin guidance band in Q4 2023

"“)l

!h[ 2023: ~5% |

Up to 25% flexible workforce group-
wide (factory workers in CH, MY and
RO)

55%

30%

2023

2027

Best cost country sourcing is expected
to reach more than 55% by 2027
compared to 30% in 2023 (2022: 25%)

75% of our components
are purchased from outside and around
2/3 of our costs are variable

November 2024
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The universe of ADV VAT

| WSS sm——

oW €Q GENERAT/()/\/

November 2024  ZKB | Swiss Equity Conference




VAT

Global Service — growth drivers

VAT's service offering expected to develop in-line with semi market - installed base, retrofit adoption and new
fabs will provide grow. ESG provides additional growth driver

Services revenue generated on basis of installed VAT valves, retrofits and adjacencies offering

repairable valve Average annual fab Retrofit adoption rates of New fab construction Semi Adjacencies
P utilization rate competitors’ valves - linked to dry pump sales products

installed-base

Services products on offer

Adjacency retrofits

Spare parts & repairs; gates spare valves & upgrades Retrofits Subfab valves

IDM / OEM ESG considerations driving demand for VAT service products with measurable ESG impact

@ Spare gates with less Upgrades with lower energy Retrofits with more efficient Higher spec valves - less Smaller footprint
elastomers consumption VAT products energy consumption modules, efficiency
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Investing and preparing VAT for market upturn VAT

For VAT, maintaining capacity for customer and developing the next generation of technology

around vacuum is a key differentiator.
Net Capex (in CHF million)

80

70
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10

10%

8%

6%

4%

2%

0%

2015 2016 2017 2018 2019 2020 2021 2022 2023

B Capex in CHF =% of net sales I | Guidance range

60
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10

R&D (in CHF million)

10%

8%

6%

4%

2%

0%

2015 2016 2017 2018 2019 2020 2021 2022 2023

B RSD in CHF =% ofnetsales || Guidance range

* VAT remains focused on investing through the cycle - elevated capex and R&D to sales ratios to normalize when sales recover from trough

* Current expansions in Malaysia / Haag progressing well
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VAT is ready for the signficant ramp ahead VAT

Investing ahead of market upswing essential to provide capacity when needed

>CHF 130m in Capacity Investments since 2020

Innovation Ctr. - Haag, CH

2 primary production sites with total output

capacity of CHF >2B by 2027

Site 1B — Penang, MY

Factory output (CHFm) 4" -
o Haag, Switzerland = .
L
2027 _ 1000 In-House Weld Capacity - RO
: e G
& Doubling
Penang, Malaysia Capacity
- by 2027
2023 - ~270
0
2027 _ >1,000 @ VAT Sales & Service Centers (O VAT Sales & Sales Partners
@ VAT Factories O VAT Service Hubs
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Additional information

Investor information

Listing:
Currency:
Ticker symbol
ISIN

Financial calendar 2024 / 2025

SIX Swiss Exchange
CHF

VACN
CH 031186490 1

VAT

Contact information

Michel Gerber Christopher Wickli

VP Investor Relations & Investor Relations
Sustainability Manager

Phone: +41 81553 70 13 Phone: +41 81553 75 39
E-mail: investors@vat.ch E-mail: investors@vat.ch

2025

Thursday, January 9
Tuesday, March 4
Thursday, April 17
Tuesday, April 29
Wednesday, July 23
Thursday, October 16

November 2024
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Preliminary high-level Q4 and full-year 2024 results
Full-year 2024 results

Q12025 trading update

Annual General Meeting 2025

Half-year 2025 results

Q3 2025 trading update
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Forward looking statements

Forward-looking statements contained herein are qualified in their entirety as there are certain factors that could cause results to differ
materially from those anticipated. Any statements contained herein that are not statements of historical fact (including statements containing
the words “believes,” “plans,” “anticipates,” “expects,” “estimates” and similar expressions) should be considered to be forward-looking
statements. Forward-looking statements involve inherent known and unknown risks, uncertainties and contingencies because they relate to
events and depend on circumstances that may or may not occur in the future and may cause the actual results, performance or achievements
of the company to be materially different from those expressed or implied by such forward looking statements. Many of these risks and
uncertainties relate to factors that are beyond the company’s ability to control or estimate precisely, such as future market conditions,
currency fluctuations, the behavior of other market participants, the performance, security and reliability of the company’s information
technology systems, political, economic and regulatory changes in the countries in which the company operates or in economic or
technological trends or conditions. As a result, investors are cautioned not to place undue reliance on such forward-looking statements.

2 &

Except as otherwise required by law, VAT disclaims any intention or obligation to update any forward-looking statements as a result of
developments occurring after this presentation was made.
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Thank
youl!

VAT Group AG
Investor Relations
investors@vat.ch
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