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Flight International

Montana Aerospace leads the sales growth

climbers

C 's Murdo Morrison

“Montana Aerospace tops sales growth table
2022 as fastest growing Aerospace player”

- Flight International Top 100 Ranking, Aug 2023




GAME CHANGER IN THE AEROSPACE

PPLY CHAIN A

FULLY INTEGRATED

VALUE CHAIN
@ HIGH MATERIAL

COMPETENCE

BEST-COST-COUNTRY MANUFACTURING
FOOTPRINT

INNOVATIVE PRODUCT DESIGN @
BACKED BY QWN [P

ESG DEEPLY INTEGRATE;‘\.%; OUR BUSINESS MODEL
FULL COMMITMENT TO OUR AMBITIOUS SUSTAINABILITY GOALS
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WE ARE MISSION-CRITICAL IN ALL THREE SEGMENTS:

AEROSTRUCTURES
"MISSION-CRITIGAL AEROSTRUCTURES FOR EVERY AIRGRAFT IN THE SKY”
E-MOBILITY
“‘LIGHTWEIGHT E-MOBILITY SOLUTIONS 10 ENABLE THE MOBILITY REVOLUTION”
§ @
ENERGY

"POWERING GREEN INNOVATION TO DRIVE THE ENERGY TRANSITION”



E-MOBILITY AT A GLANGE (DISCONT. OPERATION) A

Montana Aerospace focuses on sophisticated lightweight
components for the e-mobility segment. Our customers rely on our
expertise for the production of complex components and
assemblies, such as crash management systems and battery boxes.
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ENERGY AT A GLANCE

We are market leader in the production of system~-critical components
for the energy infrastructure. Montana Aerospace specializes in copper
processing and has strong expertise in copper refinement and
insulation systems.
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Note: FY 2022 margin based on downward adjusted EBITDA due to one-off effects; Guidance 2024 reflects Montana Aerospace management view only



AEROSTRUCTURES AT A GLANCE A

We are an important partner for leading aircraft manufacturers.
Montana Aerospace's core competencies include the development and
manufacturing of mission—critical aircraft parts.

Our product portfolio ranges from structural components for fuselage,
wings and landing gear - with more than 20 meters of length - to
critical engine components subject to high thermal and mechanical
loads, high lift mechanisms, functional components for the cabin
interior and complex structural parts & assemblies.
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Note: Guidance 2024 reflects Montana Aerospace management view only 8



FOCUS ON HIGHLY DEMANDING AEROSTRUGTURES

FUSELAGE SYSTEMS ENGINE RINGS / NACELLES

R

LANDING GEAR

ALUMINIUM TITANIUM COMPOSITE

Note: Example of Boeing 737 Max and A320 exposure



MONTANA AEROSPAGE WITH A STRONG ORDER BOOK, MARKED BY A
JIVERSIFIED EXPOSURE TO VARIOUS AIRCRAFT PLATFORMS

AIRBUS @_ﬂﬂflﬂﬂ
Military (Transportation)
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VERTICAL INTEGRATION A

Providing major cost-, time— and ESG —advantages
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Note: (1) Calculation based on an Airbus BelugaST - figures are approximate; (General) Sources are Management estimations and customer information available to Montana Aerospace, ICAQO, Airbus, Aviation Environment Federation 11



SERVING ALL MAJOR COMMERCIAL AIRCRAFT PLATFORMS

Note: Exemplary list only
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GLOBAL MANUFACTURING FOOTPRINT A

Serving an international customer base

— AMERICAS EUROPE ASIA —— — HIGH PROFILE CUSTOMER BASE —
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PROCEEDS FROM [PO TO SUPPORT ORGANIC GROWTH PROJECTS A
AND EXECUTION OF IDENTIFIED M&A PIPELINE

— USE OF PROCEEDS —— — INITIATIVES —— — STATUS ——
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GLOBAL FOOTPRINT STRENGTHENED BY CAPEX PROJECTS A

Three major exemplary growth investment projects in best-cost countries

— BAIA MARE AIRPORT CAMPUS B ll—  ——— DANANGHI-TECHPARK Bl — ———— MEDIESUAURIT J I ———
EUR ~170m investment 2018-2023 EUR ~110m investment 2019-2023 EUR ~50m investment 20212023
~850 employees as of Dec23 ~ 900 employees as of Dec23 ~300 employees asof pecz3
2
80,000m2 under roof 40,000m2 under roof 13’400m LN

— Strategic location close to airport — Broad machining capabilities (surface _ 3rd Heavy Press installed
treatment, sheet metal components,

— Complete vertical integration + room for extrusion, etc.) _ Europe’s only Heavy Press for

Epzllo — Site of future development (composite Aerostructure products

components)

— Strong focus on titanium & tubing
components (extrusion, metal forming, — Local-for-local approach to serve
surface treatment, etc.) overproportionally growing APAC market

— Potential for significant market share gain
unlocked

B Total growth investments across all locations of >EUR 720m between 2018-2024

Notes: (General) Investments and number of employees based upon business plan and management estimates; (1) Total sum of acquisition into intangible assets and property, plant and equipment until H1 2024



GLOBAL FOOTPRINT STRENGTHENED BY CAPEX PROJECTS

Greenfield investments
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PROCEEDS FROM [PO TO SUPPORT ORGANIC GROWTH PROJECTS
AND EXECUTION OF IDENTIFIED M&A PIPELINE

— USE OF PROCEEDS — — INITIATIVES — — STATUS  —

Expansion of capacities
lI and ramp-up of
2 newcapabilities
(e.g. Titanium, Composite)
Organic
Projects
Capacity expansion
R A and efficiency
YN  improvements
(e.g. 39 Heavy Press)

@ Strategic acquisitions

M&A
Projects

Additional M&A

@ targets to further
consolidate supply

chain

A
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FOLLOWING A STRINGENT M&A PLAN

Executing and delivering M&A transactions as promised

2021-24 DEAL PIPELINE

SEPTEMBER 2021 APRIL 2022 DECEMBER 2022

— Montana Aerospace — Montana Aerospace — Montana
signs takeover of announces closing of Aerospace
ASCO Industries - a takeover of ASCO divests majority
leading supplier of industries share of Alpine
high-end Metal Tech

components and
structures

(AMT), its non-
core machine
building business

s

NOVEMBER 2021 JULY 2022

— Montana Aerospace — Montana Aerospace
signs agreement to announces closing of
acquire Sao Marco in acquisition of Sao
Brazil Marco in Brazil

Fostering long-term oriented growth through a dedicated ,build-and-buy" strategy

+

19
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OVERVIEW FINANCIALS

in€m — 2020 —— — 2021 —— 2022 2023
NET SALES 632.4 790.1 1,306.1
ADJ. EBITDA 44.8 56.1 134.2
CAPEX -133.3 -121.4 -86.0
NET INCOME By - 49.4M -36.8
FCF™ -29.8 -113.9 -18.9

NET DEBT 639.9 81.8 279.4

—_

Note: (1) FCF = Free Cash Flow 2



DISCLAIMER

THIS PRESENTATION AND ITS CONTENTS ARE CONFIDENTIAL AND ARE NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION, IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO OR FROM THE UNITED STATES OF AMERICA, CANADA, AUSTRALIA, JAPAN, NEW ZEALAND OR ANY
JURISDICTION WHERE SUCH DISTRIBUTION IS UNLAWFUL.

This presentation, which includes oral statements made at the presentation hereof and any material distributed in connection with this presentation (together, the “Presentation”), contains confidential information regarding Montana Aerospace AG (the “Company”) and each of its subsidiaries and
affiliates (jointly referred to as the “Group”) and is being provided to you on a confidential basis. This Presentation has been prepared for information purposes and may in particular not be used in making any investment decision. This Presentation and its contents are solely for your information on
a confidential basis and may not be reproduced, distributed, published, passed on or disclosed, in whole or in part, by any medium or in any form, to any other person or used for any other purpose, without the prior written consent of the Company. Any copyrights which may derive from this
Presentation shall remain with the Company. Without limitation, copies of this Presentation may not be sent to countries, or distributed in or sent from countries, in which this is barred or prohibited by law. If you have received this Presentation and you are not an interested party or are not
otherwise permitted by law to receive it, you must return it immediately to the Company.

This Presentation has been prepared by the Company and includes information obtained from third party sources. This Presentation is intended to provide a general overview of the Group’s business and does not purport to deal with all aspects and details regarding the Company and the Group. The
information and opinions contained in this Presentation do not purport to be comprehensive and are provided as at the date of this Presentation or as of the date specified herein. Certain financial information (including percentages) in this Presentation may have been rounded according to
commercial standards. As a result, the aggregate amounts may not correspond in all cases to the aggregated amounts of the underlying (unrounded) figures appearing elsewhere in this Presentation. The information in this Presentation is of an abbreviated nature and may be subject to updating,
revision and amendment, and may change materially.

Certain financial data included in this Presentation consists of non-IFRS financial measures. These non-IFRS financial measures may not be comparable to similarly titled measures presented by other companies, nor should they be construed as an alternative to other financial measures determined
in accordance with IFRS. You are cautioned not to place undue reliance on any non-IFRS financial measures and ratios included herein. This presentation does not purport to contain all information required to evaluate the Group and/or its financial position. Certain financial information in this
presentation is unaudited. None of the Company, the Group or any other person has independently verified the information contained in this Presentation. No representation, warranty or undertaking, express or implied, is given as to the accuracy, fairness or completeness of the information,
opinions, projections or estimates given or contained in this Presentation and no liability is accepted for any such information or opinions or for any errors or omissions or any loss howsoever arising, directly or indirectly, from use of this Presentation or its contents or otherwise arising in connection
therewith. None of the Company, the Group or any other person is under any obligation to update or keep current the information contained in this Presentation or to correct any inaccuracies which may become apparent, and any opinions expressed herein are subject to change without notice. The
Company reserves the right to amend or replace the Presentation at any time, and undertakes no obligation to provide the recipients with access to any additional information. Nothing in this Presentation is, or should be relied upon as, a promise or representation as to the future.

This Presentation contains specific forward-looking statements, beliefs or opinions, which are based on management’s current beliefs, expectations and projections about future events and operational performance. These statements may contain terms like “potentia believe”, “assume”,
“anticipate”, “expect”, “forecast”, “project”, “may”, “could”, “might”, “target”, “estimate”, “will” or similar expressions. All statements other than statements of historical facts included in this Presentation, including, without limitation, those regarding the Company’s financial position, business
strategy, plans, intentions, beliefs, objectives and expectations of management for future operations and transactions are forward-looking statements. Such forward-looking statements are subject to known and unknown risks, uncertainties and other factors that may result in a substantial
divergence between the actual results, financial situation, development or performance of the Company from those explicitly or implicitly presumed in these statements. Past developments cannot be relied on as a guide to future developments. You should not place undue reliance on forward-
looking statements, which speak of the date of this Presentation. In addition, forward-looking statements are not intended to give any assurances as to future results and statements regarding past trends should not be taken as a representation that they will continue in the future. The Company,
the Group and their respective directors, officers, employees, shareholders, affiliates, agents and advisers each expressly disclaim any obligation or undertaking to disseminate any updates or revisions to any forward-looking statements contained herein to reflect any change in the Company’s
expectations or any change in the events, conditions or circumstances on which any such statement is based, unless otherwise required by law.

»ou
I”,

Further, this Presentation may include market share and industry data obtained by the Company from industry publications and surveys. The Company may not have access to the facts and assumptions underlying the numerical data, market data and other information extracted from public sources
and neither the Company, the Group nor any of their respective directors, officers, employees, shareholders, affiliates, agents and advisers are able to verify such information, and assume no responsibility for the correctness of any such information. Accordingly, undue reliance should not be placed
on any of the numerical or market data contained in this Presentation.

This Presentation does not constitute or form part of, and should not be construed as, an offer or invitation or inducement or solicitation of offers to subscribe for, underwrite or otherwise acquire, any securities of the Company, nor should it or any part of it form the basis of, or be relied on in
connection with, any contract to purchase or subscribe for any securities of the Group, nor shall it or any part of it form the basis of, or be relied on in connection with, any contract or commitment whatsoever. This communication is not a prospectus within the meaning of the Swiss Financial Services
Act (the "FinSA”) and will not be reviewed by any competent authority. Any offer of securities of the Company will be made solely by means of, and on the basis of, a prospectus that will contain, among others, detailed information about the Company, the Group and its management, the offered
securities (specifically the associated rights, obligations and risks) as well as the offer itself. This communication is not advertisement in the sense of article 68 of the FinSA. Any person considering the purchase of any securities of the Company must inform itself independently based solely on such
prospectus (including any supplement thereto). This Presentation does not constitute a recommendation regarding any securities. This Presentation does not constitute an offer to sell, or a solicitation of an offer to purchase, any securities in the United States. Securities may not be offered or sold
in the United States absent registration or an exemption from registration under the U.S. Securities Act of 1933, as amended (the “Securities Act”). The Company has not registered and does not intend to register any securities under the Securities Act or the securities laws of any state or other
jurisdiction of the United States. The Company does not intend to engage in any public offering of securities in the United States.

Within the member states of the European Economic Area (the “EEA”), this Presentation is being made, and is directed only, at persons who are “qualified investors” within the meaning of Regulation (EU) 2017/1129 (the “Prospectus Regulation®) (“Qualified Investor”). Any person in the EEA who
is not a Qualified Investor should not act on the basis of information contained in this Presentation. This Presentation is not being distributed to, and must not be passed on to, the general public in the United Kingdom. In the United Kingdom, this Presentation is only addressed to qualified investors
within the meaning of the Prospectus Regulation as it forms part of domestic law by virtue of the European Union (Withdrawal) Act 2018 (the "UK Prospectus Regulation”). In addition, this Presentation is only being distributed to and is only directed at (i) persons who are outside of the United
Kingdom or (ii) to investment professionals falling within article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the "FSMA Order”) or (iii) persons falling within articles 49(2) (a) to (d), "high net worth companies, unincorporated associations, etc.” of the
FSMA Order, and (iv) persons to whom an invitation or inducement to engage in investment activity within the meaning of section 21 of the Financial Services and Markets Act 2000 may otherwise be lawfully communicated or caused to be communicated (all such persons together being referred to
as "relevant persons”). Any person who is not a relevant person should not act or rely on this Presentation or any of its contents.

By attending this Presentation and/or by accepting this Presentation and/or any related materials, you agree (i) to be bound by the conditions and restrictions set out herein and (ii) that you will not at any time have any discussion, correspondence or contact concerning the information given at the
Presentation and/or in this Presentation with any of the directors or employees of the Company nor with any of its shareholders, or any governmental or regulatory body without the prior written consent of the Company. Any failure to comply with these restrictions may constitute a violation of
applicable securities laws. This Presentation does not constitute investment, legal, accounting, regulatory, taxation or other advice.

THIS PRESENTATION IS NOT AN INVITATION TO PURCHASE SECURITIES OF THE COMPANY OR THE GROUP.
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